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Safe Harbor and Other Disclaimers

This presentation (the “Presentation”) is for information purposes only and does not constitute an offer to sell, a solicitation of an offer to buy, or a recommendation to purchase any equity, debt or other financial instruments of National Energy Services Reunited
Corp. and its group companies(“NESR” or “the Company”) ,, or its respective affiliates’ securities (as such term is defined under the U.S. Federal securities laws). This Presentation does not purport to contain all of the information that may be required to evaluate a
potential investment in the Company and you should seek your own legal, accounting and other relevant professional advice.

All information herein speaks only as of the date hereof, unless stated otherwise. Neither NESR nor its affiliates undertake any obligation to update or otherwise revise any information contained in this Presentation.

Use of Projections: This Presentation contains certain financial forecasts with respect to the Company. These financial projections have been provided by the company’s management team, and their independent auditors have not audited, reviewed, compiled, or
performed any procedures with respect thereto for the purpose of their inclusion in this Presentation, and accordingly, do not express an opinion or provide any other form of assurance with respect thereto for the purpose of this Presentation. These financial
projections should not be relied upon as being necessarily indicative of future results. The inclusion of such information is not an admission or representation by them that such information is material. In this Presentation, certain of the above-mentioned financial
projections (in each case, with an indication that the information is an estimate and is subject to the qualifications presented herein) have been prepared for purposes of providing comparisons with historical data. The assumptions and estimates underlying the
projections are inherently uncertain and are subject to a wide variety of significant business, economic and competitive risks and uncertainties that could cause actual results to differ materially from those contained in the projections. Accordingly, there can be no
assurance that the prospective results are indicative of the future performance of NESR or that actual results will not differ materially from those presented. Inclusion of the financial projections in this Presentation should not be regarded as a representation by any
person that the results contained in the projections will be achieved. The information contained herein is not a guarantee of future performance.

Forward-Looking Statements: This presentation contains “forward-looking statements” within meaning of the U.S. federal securities laws — that is, statements about the future, not about past events. Such statements often contain words such as “expect,” “may,”
“believe,” “plan,” “estimate,” ‘intend,” “anticipate,” “should,” “could,” “will,” “see,” “likely,” and other similar words. Forward looking statements address matters that are, to varying degrees, uncertain, such as statements about our financial and performance targets
and other forecasts or expectations regarding business outlook; growth of NESR as a whole and of each of our product lines or group companies (and for specified product lines or products or countries); oil and natural gas demand and production growth; oil and
natural gas prices; rig activity; pricing; improvements in operating procedures and technology; capital expenditures by NESR and the oil and gas industry; the business strategies of NESR'’s customers, joint ventures and alliances; future global economic conditions;
geopolitical situations and future results of operations. These statements are subject to risks and uncertainties, including, but not limited to, global economic conditions; changes in exploration and production spending by NESR’s customers and changes in the level
of oil and natural gas exploration and development; general economic, political and business conditions in the MENA regions; foreign currency risk; pricing pressure; weather and seasonal factors; the inability to recognize the benefits of NESR’s recent business
combination; changes in government regulations and regulatory requirements, including those related to onshore and offshore oil and gas exploration, radioactive sources, explosives, chemicals, in country value creation and climate-related initiatives; the inability
of technology to meet new challenges in exploration or improvements in production; and other risks and uncertainties detailed in our most recent reports filed with or furnished to the U.S. Securities and Exchange Commission. If one or more of these or other risks
or uncertainties materialize (or the consequences of such a development changes), or should underlying assumptions prove incorrect, actual outcomes may vary materially from those reflected in our forward-looking statements. The forward-looking statements
speak only as of the date of this presentation, and NESR disclaims any intention or obligation to update publicly or revise such statements, whether as a result of new information, future events or otherwise.

The foregoing list of factors is not exclusive. Additional information concerning these and other risk factors are contained in NESR’s most recent filings with the SEC. All subsequent written and oral forward-looking statements concerning NESR or other matters and
attributable to NESR or any person acting on their behalf are expressly qualified in their entirety by the cautionary statements above.

Non-GAAP Financial Measures : This Presentation includes certain financial measures not presented in accordance with generally accepted accounting principles (“GAAP”) including, but not limited to, EBITDA, adjusted EBITDA, Free Cash Flow and certain
ratios and other metrics derived there from. NESR believes that these non-GAAP measures of financial results provides useful information to management and investors regarding certain financial and business trends relating to NESR’s financial condition and
results of operations. NESR’s management uses these non-GAAP measures to compare its performance to that of prior periods for, among other reasons, trend analysis and for budgeting and planning purposes. NESR believes that the use of these non-GAAP
measures provides an additional tool for investors to use in evaluating ongoing operating results and trends and in comparing NESR's financial measures with other peer companies, many of which present similar non-GAAP measures to investors. Management of
NESR does not consider these non-GAAP measures in isolation or as an alternative to financial measures determined in accordance with GAAP. The principal limitation of these non-GAAP measures is that they exclude significant expenses that are required by
GAAP to be recorded in the Company’s financial statements. In addition, these measures are subject to inherent limitations as they reflect the exercise of judgment by management about which expenses and income are excluded or included in determining these
non-GAAP measures. You should not place undue reliance on these non-GAAP measures. We urge you to review NESR's financial statements, which are included in NESR’s SEC Filings. Certain non-GAAP financial information included in this investor
presentation is preliminary, unaudited and subject to revision upon completion of the Company's closing and audit processes. As such, potential investors are cautioned not to rely on such information, as audited results may differ materially from the information
provided herein.
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NESR - An Introduction
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'NESR - a MENA focused Oilfield Services

= Raised $230 million from an IPO on NASDAQ in May 2017 G«CNECRGY
= Agreed to acquire National Petroleum Services (NPS) and Gulf
Energy SAOC (GES) in November 2017 in a 1.1 B$ transaction
= Transaction closed June 2018
= Trades under the “NESR” ticker on NASDAQ N ESR
= The first and only NASDAQ-listed national oilfield services
company focused on the MENA region

= Diverse shareholder base and board representation from
marquee investors and industry experts
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Iraq Bahrain UAE = Head office in Houston and regional offices
across MENA and Asia Pacific

= QOperations Bases: 14 Countries
= 3,600 Employees
 Libya s, = 20 Product Lines
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Management Structure

Geographical management focused on delivery

Technology Groups focused on portfolio and growth

VP Commercial
| M&A

CFO

Financial Controller

VP QHSE and
Executive Director
Oman

Tax Treasury

Transactions

Group 1T Mgr

Marketing Director

VP Supply Chain

VP Quality

Executive Director
Saudi Arabia

Africa | Integration |
Assets VP

VP Operations Sr Advisors

Production Group

Drilling & Evaluation

HR Director

Country Directors

Support Functions

VP VP
| |
Production SME Reservoir SME
|
Testing SME
|
Driling SME




Our Values

Customer Centric
Customer satisfaction is at the center of everything we do

We deliver fit-for-purpose technologies & solutions with best-in-
class service

.{,} People and Teamwork

*/ Employee engagement, professional development, diversity and
health & safety are top priorities

£ o \ Social Responsibility
Committed to developing local talent, contributing to local economies,
protecting the environment and operating with the highest standards
of integrity




\ Production Group

Unlock Customer’s Full Reservoir Potential

Cementing
Primary & remedial cementing

Laboratory Services
Engineering design & all mobile labs

Completions
Safety systems, HP packers, flow
controls

Coiled Tubing
Well intervention services

Stimulation & Pumping

Stimulation pumping and frac services

Filtrations Services
Filtration equipment for fluids

Artificial Lifting Services
Wide range of artificial lift solutions

Nitrogen Services
N2 equipment and applications

Pipelines
Pipeline services to plants & refineries

Water and Production Assurance
To improve well productivity



\ Drilling and Evaluation Group

Drilling and Workover Rigs
Oil and gas well drilling & work overs

Drilling Services and Rentals
Drilling tools & services

Rig Services
Machine shop & rig services

Drilling Fluids
Drilling fluid systems

Reach the Reservoir Smarter and Faster

Directional Drilling

Directional drilling services & solutions

Fishing and Remedials
Fishing, milling, workover,
casing repairs

Turbines Drilling
Turbines designed for all
drilling conditions

Slicklines Services
All slickline applications

Wireline Logging
Open hole & cased hole logging

Well Testing Services
Testing equipment and services



Large and growing portfolio

Coiled Tublng Units Fluids Pumps N2 Units Machine Shops

e

Cementmg Units

Thru Tubing Tools Fishing & Milling Tools Dr|II|ng Tools Directional Drilling



From the region, for the region...

ol jlay] aic

One of the largest indigenous fishing and drilling Signing Ceremony With Saudi Aramco & Dhahran
equipment manufacturing center in the region (Oman) Techno Valley for Opening of R&D Center

97.9%

0,
98.4%  9g.3% ﬁg-/'.’t
R

NESR

mNPT Hrs —Efficiency

A top tier service provider recognized for its service One of the largest client’s quarterly quality stats National champion and Philosophy of development of
delivery as well as an open source tech platform Top of the line equipment and processes core expertise regionally
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Open Platform approach on Technology

Strategic partnerships for R&D and portfolio expansion

Mutiphase Flow Meter Perforation Systems
(MPFM) (PERF)

Wireless Tools for Production Chemicals
Slickline (CHEM)

Advanced Production Well Head System for Next Gen Well Head Downhole Coil Tools Fracturing and
Logging Coil, WL and SL System And Intelligent Coil Stimulation Monitoring



Macro Outlook
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Middle East Fundamentals

The Middle East remains amongst the most profitable regions globally due to development
costs at the bottom end of the curve

Global Liquids Cost Curve

80 -
70 - D " Extra Qil Sands North
cepwater Heavy American Shale .
60 - o Russia On-shore
Shallow
50 - Water RoW -
Ultra
Deepwater On-shore
RoW
Shallow Water !
\-____0OnshoreMiddieBast = ________ Middie East _ _
0
0 10 20 30 40 50 60 70 80 90 100 110
Cumulative Liquids Production in 2022

(mmbbl/d)
= Full-cycle break-even oil prices are among the lowest globally
= Service costs as $ per bbl produced are the lowest globally

Source: Rystad Energy, IHS Petrodata; NESR Estimates Breakeven calculated as of 2017 and in the case of Deepwater (Wood Mackenzie November 27, 2018) and North American Shale from recent market estimates ; all historical cash flows are sunk; assumes 10% discount rate. 1 4
These figures may differ significantly from actual market data and results. I



Last drop of oil will come from...

Growing demand for liquid fuels in emerging economies met largely by OPEC and US supplies

Demand Supply
Mb/d
1O T « 2040 level ,
Other
105 Middle East Middle East
Africa Russia
100 Brazil
Other Asia
90
85
80
2016 OECD Non-OECD 2016 Non-OPEC Non-OPEC OPEC

Source: 2018 BP Energy Outlook decline growth I 15



2019 will be a solid year for MENA

= 2019 v 2018 growth estimates are in the 8%-9%" range
compared to 2% estimated growth for 2018 over 2017

= Low end consensus estimate of 6% CAGR growth for
Middle East market over the next 4 years

= NESR objective is to grow as a minimum at double the
market CAGR

With numerous projects to chase, the service sector is in for
a bumper year. The mood is notably more buoyant and
confidence is on the rise. But with 12 billion boe in the region
sanctioned in 2018, and the potential for over 5 billion boe in
2019, there are doubts about whether the supply chain can

take on all the additional work.

MENA upstream: 5 things to look for in 2019
Wood MacKenzie, Jan 2019

These figures may differ significantly from actual market data and results and there are no guarantees that the company will be able to successfully implement this strategy
Source: *8% - 8th January 2019 - Barclays 34th Global 2019 E&P Spending Outlook; 9% - January 2019 - Wood Mackenzie — MENA Upstream - 5 things to look for in 2019; Source of the chart detailing client spend and YoY growth: - Barclays 34th Global 2019 E&P Spending

Worldwide E&P Capital Spending by Company Type

Q17-2018 2018-201%
17A JOISE 1°C
10Cs 3 » WAL 45,507 195 15%
US Large-£4Ps 097 37004 34.83% 200
US Semid-ELPs 2 154 805 # 138
Other ELPS 17,938 21.59 LEN) 0% Fo
North America Spending $99.968  S117638 5128072 1% 9%
Middie East L2 40,087 41,180 Pa L
Latin Amenca RAL .51 34,005 L 118
Russia/FSi 31,435 2.6 33,818 4 4%
India, Asia & Australia 06,290 71,843 (2
Curope 19,450 52 1.913 ™ o
Africa 15,916 0F 17.99% 1% 124
MajorsHOCs (international 54,245 £5) .23 L ¢

NAM Independents 1472 19 4,0 3950

Other ELPs International 3 58 4,55 42%
mtemational Spending Total $257,050 5266185  $286410 o "™
Worldw ide ELP Spending: $ISTOIS  $3INIA2 SA14483 % EE)

« Basclays Re
20%
o 10% 0%
B 8% B% 5
" B
. % 4% %
-l
Saudi ADNOC Koc ] Basra Oil G
Aramco Company
-15%
TE% w181 Relative size of Budget

Outlook; Wood Mackenzie — MENA Upstream — 5 things to look for in 2019 - Wood Mackenzie's viewpoint as of January 2019 and they take no responsibility for any decisions made based on this information
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Saudi Aramco 10 yr plan updated to $414 Billion update in Dec 2017

Uncon;;ntional " Power J _______
o L 1% l App. 75% of the spend in | {smm)

| Dril d Completi KPC said they expect to spend ~$114bn in capex over
! Drillng and Completions | 50,000 the next 5 years, and an additional $394bn beyond
that to 2040.

45,000 4

Process Facilit Drilling
13% [ |l a8%

es
‘ Pipeline
3%

y

40,000 -
ADNOC announced capex of$132bn (includes both
upstream and downstream) over a 5yr period from
2019-2023, 21%higher than the prior year’s 5yr capex

35,000
30,000
25,000 4

Other $41 Billion 20000 1 plan of $109bn.
2%
== Annually 15,000 4 Aramco announced capex of $414bn for spend till
— 10,000 A 2025
Maintain 5.000 4
Potential ' o
. 19% ) 09 10 ‘11 '12 '13 ‘14 '15 16 ‘17 '18E "19E

Source: Barclays Research, Company Reports
Mote: Dollars in millions

* Dur estimates include leading Middle East spenders inclueding Saudi Aramco,
Infrastructure o e el g M P sncluding Sau
Kuwait Oil Company, Abu Dhabi National il Co. (ADNOC) and others
6% )

Unconventionals spend to increase 5x over the plan (as above) Well Counts and activity intensity is slated to increase

2018 Av?rage Crude 2018 Wells Drilled

CEO Amin Nasser said in November 2018 the company Production (mmbbl) oy 1T

plans to increase gas production to 23bcf/d (from 2 s o

14bcf/d today) and that $150bn of investments would 10 ' 15000

be required over the next decade. (up from $30bn as 8

per the plan). The NOC currently has 16 land rigs 5 o

focused on unconventional gas resources. 4 5000

Barclays 34" Global 2019 E&P Spending outlook ? 1338

0 0 -
us Saudi Arabia us Saudi Arabia

These figures may differ significantly from actual market data and results, there are no guarantees that the company will be able to successfully implement this strategy. 1
'Crude Production data from US EIA; Production data from US EIA and oil Rig count from BHI International Rig Count I 7



Investment Opportunity
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NESR - 9% CAGR growth (2013-2017)

—N_

—— I — I = l . . I
I. Leading regional provider of integrated energy [ I« Provider of high-quality integrated oilfield I l J Leading regional well services player I
I services in the MENA and Asia Pacific regions I I service solutions in the MENA region I l ’ Focus on local content I
| I | /
I = Long-standing relationships with leading I0C I | = Established relationships with almost all of the I [ / Complementary service and product I
| and NOC clients : |  major operators in Oman as well as with : I portfolio '
I i i i | , , I
1 o _ |  international clients I J Potential for revenue and cost synergies
1" Significant market share positions in Saudi | [ | [ |
I Arabia, Qatar, UAE, Iraq, Algeria I " Diversified portfolio including both Completion | I / Attractive partner for incremental M&Ain |
I I : and Drilling services I | region I
- Primarily completions product lines with an |+I | = / Platform for latest new technology I
evaluation offering [ = Considered a market leader on localization in [ :
I I theregion I
I | I
369 415 431 458
: 180 199 204 224 27 I : 148 170 211 207 187 I ! 528 129 141 147 I
104 111
| ' & E & K ! sm« B W me [ I
I |I |I |I II I II |I |I |I |I I
| | |
| I |
I | I
I | I
| 2013 2014 2015 2016 2017 : | 2013 2014 2015 2016 2017 : | 2013 2014 2015 2016 2017 :
I | I
| | |
| I |
I | I
b e e - - - = = = === e e e e e e e e e e = = = = N
I B Revenue ($mm)
I e Adjusted EBITDA ($mm)
Source: NESR
Note: Detailed Adjusted EBITDA reconciliations are available in the Appendix I 1 9

NPS financial results for 2013,2014 are prepared under IFRS and 2015-2017 are prepared under USGAAP; GES 2013-2017 financial results are prepared under IFRS



Industry leading revenue growth

Turbo charged growth when the rest of the industry was contracting and an accelerated trend going forward

9% Growth

23% Growth

$158.0
$145.6
13% Growth
$131.4
15% Growth
$117.6
(in $ millions)

Q12017 Q12018 Q22017 Q22018 Q32017 Q32018 Q4 2017 Q4 2018

T All growth rates on this slide are year-over-year comparisons.

| 20



Drilling & Evaluation integration on track

Drilling and Evaluation revenue grew in excess of 50% over the course of two quarters

(in $ millions)

Q12018 Q2 2018 Q32018 Q4 2018

| 21

 All growth rates on this slide are quarter-over-quarter comparisons.



Strong growth profile and attractive leverage

Revenue CAGR 2013-2018A/E! EBITDA CAGR 2013-2018A/E’ Leverage (2018A/E)?

9 4.1x
(]
11%
North North 3.3x
America America
International ~ onshore ~ European  onshore
diversified drillers OFS services  Equipment 2.7x
North Noth  mmmmemas 2.3x
America America :
onshore onshore European International ~~ ===—==e- 1.7x
services drillers OFS Equipment diversified

1.3x

(13%)  (13%) (14%)

(16%)
(8%) Buropean  ["Sgye? | Equipment ANOfth ANorth Internationl
90/) 23 OFS i NESR ! merica merica diversified
( ’ ( °) onshore onshore
drillers services

Positioning vs. key peers

v’ Growth track record v Leverage capacity
v" Resiliency through downturn v’ Cash flow generation
v’ Better margin profile v’ Lower tax rate

Source: S&P Capital IQ as of February 2019 including NESR estimates

Note: North America onshore services include Basic Energy Services, C&J Energy Services, Key Energy Services, RPC and Superior Energy Services; North America onshore drillers include Patterson, Helmerich & Payne, Nabors Industries and Pioneer Industry Services; Equipment include Cactus, Dril-

Quip, TechnipFMC, Forum Energy Technologies, National Oilwell Varco, Oil States International and NCS Multistage; International diversified includes Schlumberger, Halliburton, Baker Hughes and Weatherford; European OFS includes Schoeller-Bleckmann Oilfield Equipment, Hunting plc and Fugro.
" Actual figures reported for RES, HP, SLB, HAL, BHGE, and WFT. Sell-side consensus estimates were used for the remaining companies.

2Calculated as last reported net debt / EBITDA 2018 (actual or estimate depending on whether the company has reported fiscal year 2018 earnings). I 22



nificant upside potential

TEV/EBITDA 2019E TEV/EBITDA 2020E

8.6x

13.3x ' 8.3x
Significant
Siamificant valuation
ignifican i
10.2x valuation plgt’esr’glgl
upside
potential

7.4x 4.3x

5.1x

Equipment International  European North North Equipment International  European North North
diversified OFS America America diversified OFS America America
onshore onshore onshore onshore
drillers services drillers services

Source: S&P Capital 1Q as of February 2019 including NESR estimates of 2019 and 2020 EBITDA

Note: North America onshore services include Basic Energy Services, C&J Energy Services, Key Energy Services, RPC and Superior Energy Services; North America onshore drillers include Patterson, Helmerich & Payne, Nabors Industries and Pioneer Industry Services; Equipment
include Cactus, Dril-Quip, TechnipFMC, Forum Energy Technologies, National Oilwell Varco, Oil States International and NCS Multistage (Cactus excluded as no estimates available); International diversified includes Schiumberger, Halliburton, Baker Hughes and Weatherford;
European OFS includes Schoeller-Bleckmann Oilfield Equipment, Hunting plc and Fugro.
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NESR out performed over the last cycle

Increasing EBITDA growth

= Analyst consensus estimate of NESR 2013A - 2018E EBITDA CAGR

2017- 2018 revenue growth at ~ 20% i
(Barclays estimate of market growth at 2%) y N
10%
= Objective for 2018 to repay short term $50 2
H1H : : : = NAOD1
million loan, WhI.Ch was taken in mid 2018 - ANAOS3  EOFS2 NAOS2 A .
to fund transaction o - ID 1 '
] ID 2
<= s NA OD 4 EOFS 1
8 (u""_z NA OD 2 . A NAOS1
= 2017 Operating Cash Flows in excess of o 2 254 Cheq, 199 (10%) (&%) T & b N
$100 million ($52 million in FCF) s
£ (5%)
®
, , L
= Relatively newer equlpmept pool and 2 o,
consequently high proportion of growth
capex EQ1
|| (16%)_—
NAOD 3 |
(30%)

Source: S&P Capital |Q, as of February 2019

NESR - Estimated FCF based on available Analyst estimates — which may differ from actual results I 24
FCF Yield defined as FCF (actual/estimated)/Market Capitalization as of February 2019.

Note: North America onshore services (NA OS) include C&J Energy Services, RPC and Superior Energy Services; North America onshore drillers (NA OS) include Patterson, Helmerich & Payne, Nabors Industries and Pioneer Industry Services; Equipment (EQ) includes TechnipFMC,

Oil States International Diversified (ID) includes Schlumberger, Halliburton; European OFS (EOFS) includes Schoeller-Bleckmann Qilfield Equipment, Hunting pla



Differentiated ROIC over peers

NESR 2017 ROIC' of 8.5%2 - Well in excess of industry averages

4-Quarter Trailing ROIC for OFS Sector 10-Year ROIC 5-Year ROIC

North North North North
America America America America
0 onshore European International  onshore onshore International  European onshore
20% -+ Equipment  drillers OFS diversified  services services  Equipment  diversified OFS drillers
15% - (1.1%) (0.3%)
10% - NESR
A
5% 1 (120%)  (13.4%) (3.1%)
0% (17.9%)
5% -
0% - (6.8%)
-15% -
0% (9.4%)
20% -
SRR IS S, S SES ik o ot (45.6%) (10.9%)

Source: Evercore ISI

Source: S&P Capital |Q, as of February 2019

Note: North America onshore services include Basic Energy Services, C&J Energy Services, Key Energy Services, RPC and Superior Energy Services; North America onshore drillers include Patterson, Helmerich & Payne, Nabors Industries and Pioneer Industry Services; Equipment include Cactus, Dril-Quip, TechnipFMC,

Forum Energy Technologies, National Oilwell Varco, Oil States International and NCS Multistage (Cactus excluded as no estimates available); International diversified includes Schlumberger, Halliburton, Baker Hughes and Weatherford; European OFS includes Schoeller-Bleckmann Oilfield Equipment, Hunting plc and Fugro.

TROIC defined as (Net Income-Dividends)/Invested Capital. NESR ROIC 2017 does not include the $20 million dividend prior to signing of the NPS purchase agreement. Invested Capital is defined as Invested Capital (IC) = Short-term debt + Long-term debt + Shareholder equity — Cash/equivalents 25
2If Goodwill/lntangibles are excluded from the Invested Capital then NESR’s 2017 ROIC was 11.3% I



NESR represents an unparalleled investment opportunity

|
| J( Strong growth profile

2 Experienced mgmt. team and board

1O

Attractive EBITDA margins

.3 Attractive returns on invested capital

m&
N
A

Strong free cash flow profile

ﬁh

Diversified Business Model Leading Market Share 100% MENA-Focused
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Executing on our Strategic Vision

Growth Target

Customer focused

National champion

Flawless execution

Open source platform for technologies

Regional value-enhancing acquisitions

People focused to attract the best talent I

2017 Geographical ~ Geographical ~ Geographical Drilling Portfolio Evaluation 2022
Completions Drilling Evaluation Technology Expansion

| 27

Source: Based solely on NESR estimates. These figures may differ significantly from actual results. There are no guarantees that the company will be able to successfully implement this strategy.
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Appendix
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Adjusted EBITDA and Free Cash Flow

(Non-GAAP reconciliation)

Adjusted EBITDA 2017 Free Cash Flow

NPS (§million) m 2014 m-m 2017 2017 NPS 2017 GES | 2017 Combined

Revenue Net income (loss)

Net income (loss) 25 32 5 8 28 Depreciation and amortization 38 23 61
Depreciationand amortization 19 23 52 52 38 Working Capital Change (3) 19 16
Finance Cost 10 9 4 6 7 Operating Cash Flow 69 41 110
Goodwill Impairment - - - - -

Impairment - - - 3 - Capital Expenditures 49 9 58
Tax 5 3 2 3 5 Free Cash Flow 20 32 52
Adjusted EBITDA 59 67 64 72 78

m-m
Revenue 187
Net income (loss) 24 19 E] 32 36
Depreciation 15 21 25 27 23
Finance Cost 3 4 4 4 4
Interestincome - (4) (1) (1) (2)
Impairment - - 2
Tax 3 4 5 6 7
Adjusted EBITDA 45 44 65 69 69

NPS financial results for 2013,2014 are prepared under IFRS and 2015-2017 are prepared under USGAAP; GES 2013-2017 financial results are prepared under IFRS
EBITDA is adjusted for impairment which is not recognized as part of EBITDA under US GAAP I 30



201 8 Adj USted E B ITDA (Non-GAAP reconciliation)

NESR ($million) | 218
Revenue 552.5
Net income (loss) 39.5
Depreciation and amortization 69.5
Finance Cost 19.5
Goodwill Impairment -
Impairment -
Tax 13.1
Transaction & Integration Costs 26.2
Earn-out Adjustment (6.1)
Adjusted EBITDA 161.7

Source: Company financial information as published in fourth quarter earnings release.
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